YOUR FIRST 5K ACTION PLAN
When you’re starting a new business you need a specific plan tailored to
you as a brand spankin’ new entrepreneur whose main focus is getting
things off the ground.
You need cash...which means you need clients.
This is NOT a get rich quick plan.
Instead it’s a reliable and consistent method of bringing in your first (or
next) 5K, that you can use over and over in the first 6 to 12 months of
your biz.
At a certain point you’ll graduate to other methods of client
attraction, but this works perfectly for anyone starting a new service
based business from scratch.
It’s really easy to get caught in procrastination and perfectionism when
starting out.
Thinking about business activities is a whole lot safer than putting yourself
out there to risk visibility, rejection or whatever other imagined fears you
might have.
This guide WILL work! But you have to take action.
So your first step is actually to make a decision.
You have to commit to taking action even when you don’t feel like it
and especially when you feel fear.

If you’re ready to quit your day job or just break the seal in your new biz
and start making money, this guide will walk you stepbystep to getting
your first 5K.
But first you really do have to make a decision and commitment that you
are ready to start making money in your business 
and
that you are worth
getting paid for what you do.
Take some time to really work out anywhere you may be blocking what
you want on an internal level. Turn your doubtful beliefs around to their
polar opposite. Make these new beliefs the cornerstone of your business.
Once you’ve got that sorted, it’s time to dive into this action plan.
If you feel scared or uncomfortable on a somewhat regular basis, that
means you’re on the right track! It also means you’re growing...and so is
your business.
Ok buckle up. Here we go!
YOUR FIRST 5K ACTION PLAN
1.
2.
3.
4.

Pick a method of lead generation that you LOVE.
Create a solution based package to whatever your client struggles
with.
Get people on the phone and invite them to work with you.
Have a system set up to book clients, take payments and schedule
appointments.

STEP ONE: PICK A METHOD OF LEAD GENERATION THAT YOU
LOVE

Lead generation is just a fancy way of saying that new people are aware
of who you are and what you do.
People have to know you exist in order to hire you so it all starts with
getting in front of your future clients.
11 Ways To Get In Front Of People Who Want What You’ve Got
❏ Personal Reach Outs – Email people personally and ask how you
can help them.
❏ Public Speaking – Host an event at your house or speak
somewhere that has a built in audience. Speaking is one of the
fastest ways to grow your business. You can even speak online by
hosting your own webinar or teleseminar.
❏ Networking – This includes being out and being social. Get good at
telling people what you do. Having your own business automatically
makes you interesting! Most people only dream of starting their own
business. Be proud that you are actually doing it!
❏ Online Marketing – You have a website, right? 
If not go here.
If so,
blog regularly to build traffic and make sure people have a way of
getting on your newsletter list.
❏ Referrals/Partnerships – The people who know and love you…Ask
them to pass on what you do to their people. Tell them to mention
your services on their FaceBook page or to send an email to their
circle about how awesome you are.

❏ Your Newsletter List – Give them a chance to get to know you and
how you can help make their lives better or their dreams come
true… then offer to help them (with your services!).
❏ Media – Podcasts, local radio, national TV, magazines. Check out
HARO for access to media opportunities.
❏ Social Media Get active in a 12 FB, LinkedIn, or GooglePlus
groups where your clients could be hanging out. Show up and be of
service. Answer questions and post things that inspire, educate or
entertain. Let yourself be seen.
❏ Advertising – Facebook ads, Google adwords, Other blogs with a
following.
❏ Guest Blogging – Submit a pitch to your favorite online journal to get
in front of new people…make sure you have a signup page on your
website ready to go to capture new traffic.
❏ Local Marketing  Start a meetup group, put your business on Yelp,
even leaving flyers at yoga studios, libraries, and cafe’s work for
getting your name out there.

ACTION:
For the next 30 days I want you to pick 1 to 2 methods and
focus ONLY on those. My recommendations are the personal reach out,
public speaking and/or getting active on social media for the fastest
results. Pick one (two max) and put all your attention on it for the next 30
days.

DECISION: I will focus on _______________ & _______________ for the
next 30 days.
STEP TWO: CREATE A SOLUTION BASED PACKAGE FOR
WHATEVER YOUR CLIENT STRUGGLES WITH OR NEEDS.
Here is where you’re going to combine all your skills, talents and expertise
to create a package that solves a specific problem for your customer.
Why is someone paying you hundreds or thousands of dollars? Once you
know the answer to that question you can start to build a package around
it. If you’re a coach people are paying you to help give them support,
structure and accountability.
If you’re an accountant, your clients will pay for you to handle all the
paperwork and financial organizing they don’t want to deal with.
Remember that people will 
always
pay to have a problem in their life
solved and to be moved one step closer to living their unique dream. If
you can save them time and/or money even better!
Think about your client...What would be their dream come true?
If you’re a graphic designer then you’ll come up with a web design
package that knocks their socks off.
If you’re a wedding photographer then you’ll come up with a wedding
package to capture a special moment for their kids and grandkids.

And if you’re a coach or consultant you’ll come up with your signature
program (typically 30 to 90 days in length) to help your client get out of
their own way and get what they want.
BASIC PACKAGE TEMPLATE CREATOR
Here are a few ways you can structure your package
● Before Working Together Component  Create something for your
client as a welcome or getting started.
● During Our Time Together  This can include number of sessions,
the process you use, and your general work together.
● After We’re Done  What do they get when all is said and done.
● Bonuses  Add on something here that takes your package a step
above the rest.
Keep your focus on making an irresistible package that really speaks to
the heart of what your client wants.
QUESTION: But what if I don’t know what my client wants?
ANSWER: Great question! Make it a goal to talk to at least 10 people who
could be potential clients and ask them! Do this 
before
you create your
package… especially if you’re brand new and have never worked with
anyone in your new business or niche.
ACTION: 
Create and price your package. If you want to see an example
of this, take a look at 
my services page here.
You can create one program
to start and make sure to price it in a way that you feel good about your
time spent and where you are in your business right now. As you grow
your prices will increase. But usually in the beginning, the more people
you work with the better...so price for getting experience and testimonials!

STEP THREE: GET PEOPLE ON THE PHONE
Ok so you’ve got a great package. Woo Hoo!!
Now you are ready to get out there.
Here’s the super simple trick to booking new clients and filling your
schedule and your bank account.
You are going to offer people a taste of working with you.
You know how when you go to Baskin Robbins and they give you a
sample of their Rocky Road ice cream and before you know it you’re
walking out with a $6 dollar double scoop cone?
They reeled you in with a taste!
It’s called the pink spoon method and it’s exactly what you’re going to use
to get clients.
Go back and take a look at your new package. Now what is the first tiny
step someone would need to take to get started with you? Take that first
step and offer it as a taste of the work you do.
You’re going to offer to help your ideal client in some small way...for free.
This gives them a chance to know, like and trust you.
Remember this is only a taste...it shouldn’t take more than 20  30
minutes of your time.
At the end of helping your client, you’re going to offer a way they can
continue to work with you.

If you’re a health coach who specializes in helping women reverse
diabetes then you would offer a 30 minute “Reverse Diabetes Strategy
Session” and at the end offer to enroll them in your 90 day “Reverse
Diabetes Now” package.
Here’s a sample of how a free mini session will tie into your working
together
1.
2.
3.
4.

Uncover what it is that they want
Find out what stops them from having it
Ask them how would things change for them if they could have
XYZ
Tell them about your package (that will help them get what they
want) and invite them to work with you.

Since your package solves the exact problem they need help with, you
know they are this close to working with you already! All you have to do is
close the deal.
***BONUS TIP:
Write out the script of what your package includes so you
know exactly what to say to prospects interested in hiring you. Focus on
the benefits and results of your offer.
Question: How do I get people on the phone? Where do I find them?
Answer: You are going to use one of the methods of lead generation in
step one and offer every single person a chance to work with you for free.
THEN you’ll offer them a chance to work with you at the end of your free
call or through email follow up.
Question: How many FREE sessions or samples of my work should I give
away?

Answer: Here’s how it breaks down.
Let’s say you invite...
25 people into a FREE session with. You’ll typically get
6 people who say HECK YES! And out of that you’ll book
3 new clients
This is a rough estimate but if you want 3 new clients this month, you
know you need to personally reach out to 25 people and invite them into
your free session and have at least 6 conversations.
ACTION: 
Create your free mini session and title it something catchy.
Reach out personally to 25 people and invite them into your FREE
session.
NAME IT: The 
(insert RESULTS focused title)
Breakthrough/Strategy/Discovery Session
STEP FOUR: HAVE A SYSTEM IN PLACE TO BOOK CLIENTS, TAKE
PAYMENTS, AND SCHEDULE APPOINTMENTS
You need to get a few things in place to have all avenues opened and
ready for you to receive new clients and new money. Cross off one thing
at a time and you’ll be good to go!
❏ Get set up with an online scheduler like Acuity or TimeTrade. You
will use this to book your free consults and to book phone or Skype
sessions with clients.
❏ Open a PayPal account to send invoices and accept payments
online
❏ Sign up for Skype if you plan on having a location independent
business

❏ Create your Welcome email for new clients
❏ Commit and block out the days and times you want to work with
people.
❏ Sign up with a mailing list provider like MailChimp to start building
your newsletter full of people interested in what you do.

BONUS TEMPLATES
**Pitching For Guest Blogs Template
 Guest blogging is a great way to
get in front of an audience of people who love what you do. Here’s a
general template you can tweak and use to reach out to contribute.
Hey [name]!
My name is….and I [insert your company, title or how you help people].
I really enjoy [Tell them what you love about their site...like an article of
subjects they touch on]
I'd love to write something for [their website] about [your propsed topic].
I’d be focused on [your angle or a general look at what your post is about].
Is this a fit for [their website]?
I think it would really help...[Briefly explain how this would help or benefit
their readers].
Thanks and I look forward to hearing from you!
Sincerely,
[your name]

[your website]
*You can include your post and see what they think or reach out first with
your idea. Look at the submission guidelines to see how best to proceed.

** Free Consult Template: 
The basics of how to run your conversations
and close the deal.
Start with a THANK YOU!
Ask them this question: “If you could wave a magic wand and have
exactly what you want as it relates to (business, health, relationships,
career, etc) what would it be?”
Then ask them: “What stops you from having that?”
Say things back in their language: “What I hear you saying is…”
Offer one step they can take to move forward.
Then ask: Would you like to hear more about how I work or how I can
help you solve XYZ?
People will usually say yes.
Tell them briefly about your offer and how it will help them.
Invite them to enroll in your package and let them know their pricing
options.

**The clearer you can express the value in working with you the easier it
will be to attract your ideal clients.
Practice makes perfect!
How To Make Your First 5K In A Nutshell
You are always promoting a way to work with you for FREE first.
You need to focus on promoting 
that 
before your paid offers in order to
warm up your prospects.
Reach out personally to people and offer to give them a taste of your work
for free.
Offer them to work with you either at the end of the call or via email.
Commit to following up with people you’ve met or spoken with on a
schedule like every 30, 60 or 90 days.
Always comes from a place of service. As a service based entrepreneur
you started your business because you want to help people. The more
you get out there and help others the more people will hire or refer you.
Enroll clients and take excellent care of these people who’ve entrusted
you to help make their dreams come true!
Momentum will start to happen in your business if you keep this formula
going and eventually you will be booked out with a waiting list of clients
drooling to work with you.
READY TO TAKE ACTION?

Commit to doing 1-3 things a day. Five days a week. The more people you
talk to the faster your business grows.
If you want personalized direction to grow your business fast then
click here to book a FREE “Get Clarity & Clients” Breakthrough Session

MEET CARLA
"Keep some room in your heart for the
unimaginable"
- Mary Oliver
I believe in living a life filled with absolute joy
and adventure and that if you have a burning
desire to live a life less ordinary and "outside
the box" then you're already closer than you
think to manifesting your wish list.
I've been a successful artist and entrepreneur
for over 15 years and I know how terrifying it is
to go against the grain and be an
individual...aka, follow your heart.
Building your own business takes a lotta guts
and I LOVE helping other women find their
voice, stand out in their field, be daring, be
seen and build a lifestyle and business that lights them up like a Times
Square Christmas tree.
I know what's possible when we give up fear and indecision for courage
and action and I'm here to help you align your energy with what you say
you want while taking massive action step-by-step into the life you're
meant to live.

